he efforts of the Independent Insurance Agents
and Brokers of SC (ITABSC or the Big “I”’) along with
the SC Department of Insurance (SCDOI) and the SC
- Wind and Hail Underwriting Association (SCWHUA)
- are paying benefits for coastal consumers. According
to a study conducted by the staff at SCWHUA, it is
losing business to the private sector.

and by county.

Difference between periods
By Windpool Zone

SCWHUA looked at their book of business on
Feb. 15 of this year and compared it to that on Aug.
31,2011, when it peaked. Almost two and a half years
later significant decreases have occurred.

The following chart illustrates the changes by zone

By J. Smith “Smitty” Harrison, Jr., CPCU, ARM, ARe
Executive Director, SC Wind & Hail Underwriting Association

In Zone 1, SCWHUA has lost almost 6,000 policies.
In-force liability is down $2.8 billion. When
Hurricane Hugo hit South Carolina, the SCWHUA
had a little more than 5,000 policies and $940 million
in exposure.

“From an exposure standpoint, we have ‘lost’ the
wind pool three times,” said SCWHUA Executive
Director Smitty Harrison. “What is really amazing is
that in Beaufort County and Charleston County, we
have lost a total of over 3,000 policies. Each of these
risks is located on a barrier island.” He continued to
say that, “We even have significant policy losses in
Horry County.”

While have been
slight in Zone 2,
growth in Charleston County

there
decreases

has overshadowed the loss of
policies in this particular zone.

All business Policy In-force Insured % Change When asked why the difference
Zone County Count Premiums Limits Count in Zone 2, Harrison replied, “In
1 BEAUFORT 1,901 -4,277,491 -1,174,530,782  -19% areas of Charleston County, Zone
1 CHARLESTON  -1,118 -2,280,072 -695,551,023  -22% 2, the Association is probably a
1 COLLETON -112 2,792  -53,334,001 -10% little more price competitive than
a residual market should be. In

1 GEORGETOWN -344  -300,204 -151,976,499 -13% o .
addition, we do have some direct
1 HORRY -2,480 748,467 -691,802,598 -14% writers that have extremely loyal
Change Zone1  -5955 -6,106,508 -2,767,194,903 -16% clients that would rather be with
the direct writer and the wind pool
2 BEAUFORT -100  -206,395  -35,391,531 -8% as opposed to another carrier that
2 CHARLESTON 388 870,750 100,380,226 8% might offer them an alternative on

2 COLLETON -2 -6,848 -1,320,800  -100% the wind.”

2 GEORGETOWN 73 76,790 20,434,207 8% In  discussions  with
2 HORRY -147 254,500  -37,034,337 -4% SCWHUA, its staff pointed out
Change Zone 2 212 988,797 47,067,765 2% that the decrease in policy countis
a net number. Over this same time
Overall Change  -5743 -5117,711 -2,720127,138  -12% period, it has lost close to 12,000

policies, but has replaced some




Insuring coastal exposures properly poses a unique
challenge to independent agents. IABSC will be presenting a
new classroom seminar (“Insuring Coastal Exposures - The
Answers, My Friend, are Blowin’in the Wind") this May in Hilton
Head, Charleston and Myrtle Beach. This seminar will discuss
how to properly evaluate and cover the complex exposures of

coastal business. Topics covered include personal lines and
commercial lines forms, coverage offered by the SCWHUA,
federal flood programs and E&O pitfalls. Instructors include
Chappy Chapman, CPCU, CIC, AAI, Smitty Harrison, CPCU
and Tammy Goodman. Space is limited. Find course dates
and register at www.iiabsc.com/education.

to provide coastal insurance has contributed to the decrease
in SCWHUAs total policy count and in-force liability limits.
Since the passage of the Omnibus Act, the SCDOI has
licensed 19 new companies to write coastal property insurance
coverage. They include:

Ironshore Insurance Ltd.

Lancaster Company Ltd.

Southern Fidelity Insurance Company

Privilege Underwriters Reciprocal Exchange
Fidelity Fire and Casualty Insurance Company
Arial Reinsurance Company Ltd.

Universal Property and Casualty Insurance Company
American Federation Insurance Company

North Lights Specialty Insurance Company
Florida Peninsular Insurance Company

St. Johns Insurance Company

American Safety Insurance Company

United Property and Casualty Insurance Company

of this business with 7,000 new business policies. Underwriting
Manager David Leadbitter said, “We are not double-counting in
this process. We looked at which policies we lost and did not
come back in order to determine ‘lost’ business.”

The efforts by the Big “I” and others to recruit new
insurers to the state as well as to work with existing markets

There are some risks only a specialist
should handle.

Introducing a new residential
homeowners policy from
Lighthouse Property Insurance
Corporation

¢ Replacement Cost on Dwelling and
Personal Property

¢ Broad Range of Deductible Options
and Payment Plans

e |dentity Theft and Food Spoilage Coverage Options available

e Primary and Secondary/Seasonal residences are eligible

Claims professionals are available 24 hours a day, 7 days a week.
Lighthouse Property Insurance Corporation is an admitted property and

casualty insurance company specializing in residential homeowners insurance.

Lighthouse. Standing Tall. Guiding the Way.
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American Capital Assurance Corporation
Preserver Insurance Company
Lighthouse Property Insurance Company
Centauri Specialty Insurance Company
Intervoro Insurance Company

U. S. Plate Glass Insurance Company

In a 2012 issue of Property Insurance
Report, the editors talked about the
positive changes taking place in South
Carolina. They noted that individual
companies are not having a significant
impact on the coastal property market
place. Yet at the same time, the
collective group has had a positive
cumulative effect.

Currently, there are several insurers
going through the application process
at the SCDOI. These companies are
seeking permission to write coastal
property insurance.

According to SCWHUA staff, it is
a positive trend. Insurers are slowing
entering the market place. The residual
market is losing business. Consumers
are finding they may have options
available to them for their coastal
property insurance needs. At the same
time, SCWHUA is available to assist
those experiencing difficulties in
obtaining coverage.



